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Assignment 13
The case study on Dysfunctional Persuasion attempts to show that things or expectations can go wrong when they are expected to be on the right track. In theory, dysfunctional persuasion can be used to describe a situation which has not worked the way it should have due to intended or unintended reasons (Freedman, 2006). As hinted in the case study, Cooke was regarded to be an impressive writer hence the reason the Washington Post hired her. This is one of the reasons that could have caused the editors to be persuaded. On the same note, Cooke ensured that his writing was convincing enough when she wrote about the story regarding Jimmy, who was 8-year-old addicted to heroin. 
The public, media, and authorities felt that Cooke’s story was interesting, and as such, they demanded that they wanted to meet Jimmy in person. Another reason that caused the editors to be easily persuaded by Cooke is her Pulitzer bibliography. In this case, she had gained an additional six writing awards as well as fluency in two other languages. The fact that she was a good, persuasive, and motivated to achieve as a writer made the auditors regard her as the most appropriate person to scoop the Pulitzer award. One way to protect ourselves from being affected by this type of dysfunctional persuasion is conducting a reality check (Perloff, 2016). Doing a reality check is vital since it may allow us to think about whether they should accept the information provided or not. On the same note, it is essential to be sharp and alert, and as such, this allows an individual to raise counter-arguments to discover the truth. Therefore, we can protect ourselves from this type of dysfunctional persuasion through being sharp and alert as we seek to analyze the facts provided critically.
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